
24.6%
17.9%

6.7%
25.2%
18.3%

6.9%
4.2%
4.1%
0.1%

18.9%
12.3%

6.6%
24.1%
12.0%
12.1%
20.3%

6.6%
13.7%
25.0%

4.7%
20.3%

27.7%
22.9%

4.8%
28.3%
20.2%

8.1%
20.3%
14.0%

6.3%
25.4%
20.2%

5.2%
9.9%
8.3%
1.6%

10.4%
17.9%
-7.5%
-0.3%
2.5%

-2.8%
8.3%

12.3%
-4.0%

13.4%
8.3%
5.1%

7.8%
7.2%
0.6%

-
 
 

12.0%
16.1%
-4.1%

10.3%
8.8%
1.5%

-

9.8%
9.0%
0.8%

10.7%
7.0%
3.7%

8.3%
8.2%
0.1%
9.7%
9.2%
0.5%

11.7%
10.3%

1.4%
10.5%

9.8%
0.7%
9.2%
7.5%
1.7%

1.6%
7.2%

-5.6%
7.0%

13.8%
-6.8%
3.4%
8.8%

-5.4%
8.0%
7.5%

0.05%

19.4%
16.6%

2.8%
-

13.3%
16.7%
-3.4%

15.7%
13.3%

2.4%
-

14.8%
8.8%
6.0%

14.1%
6.8%
7.3%

20.2%
18.7%

1.5%
18.1%
15.7%

2.4%
17.3%
14.8%

2.5%
12.6%
11.7%

0.9%
7.8%
6.2%
1.6%

15.2%
16.6%
-1.4%
8.6%

13.2%
-4.6%

12.8%
13.3%
-0.5%
9.4%
6.2%
3.2%

9.1%
6.2%
2.9%

-

-

8.7%
6.9%
1.8%

-

8.6%
9.2%

-0.6%
9.1%
6.6%
2.5%

9.1%
7.4%
1.7%
9.5%
7.7%
1.8%

10.2%
8.4%
1.8%
9.5%
8.4%
1.1%
8.1%
6.7%
1.4%

8.0%
6.2%
1.8%

-

7.4%
6.9%
0.5%

-
 

14.9%
11.7%

3.2%
8.4%

11.6%
-3.2%
8.5%

15.0%
-6.5%
9.6%
8.6%
1.0%

11.6%
10.4%

1.2%
9.9%

10.0%
-0.1%
9.2%
6.2%
3.0%

11.5%
11.0%

0.5%
9.6%
9.3%
0.3%

10.8%
9.7%
1.1%
9.0%
8.5%
0.5%
7.9%
7.1%
0.8%

10.2%
10.1%

0.1%
8.0%

14.1%
-6.1%
7.6%
8.6%

-1.0%
8.0%
6.4%
1.6%

10.6%
8.9%
1.7%

-

-

-

-

8.2%
9.5%

-1.3%
-

10.8%
10.9%
-0.1%

10.0%
9.8%
0.2%

-

9.3%
8.8%
0.4%
7.4%
6.4%
1.0%

9.1%
8.9%
0.3%

-

-

-

Glencore’s extensive and integrated infrastructure, including 
warehouses, ships and processing facilities (ie smelters and 
re�neries), supports efficient global operations. 

As indicated below, commodity trading pro�ts tend to be less 
cyclical than mining-related earnings, providing a more stable 
income stream.

Positioning for the future of energy 
We are positive on the outlook for Glencore’s mined commodity 
basket as demand for affordable, carbon-intensive energy 
(thermal coal and oil) grows in developing countries. Demand 
for metals that aid industrialisation and decarbonisation will 
also rise - growing copper, nickel, zinc and chrome demand 
speci�cally. Moreover, the business earns cash �ow from the 
global trade in commodities and the pursuit of arbitrage 
opportunities available through its commodity trading 
division. We believe the market currently undervalues 
Glencore’s prospects.

commodity demand in the medium to long term. This will 
be boosted by continued population growth and economic 
development outside of China, particularly in Africa and 
South-east Asia.

Robust outlook for Glencore’s mined metals 
Glencore’s portfolio of mined commodities (below right) 
includes metals such as copper, cobalt, zinc, nickel and 
ferroalloys, that are crucial to a low-carbon future and 
developing economy industrialisation.  

Copper is Glencore’s largest mining revenue contributor, with a 
total production output amounting to 4% of global supply. The 
business can sustain the current level of copper production for 
the next 100 years given its large resource base. Its mines are 
located in the copper-rich areas of South America and the 
Democratic Republic of Congo (DRC) and are cash-generative 
and run at low cost. If prompted by a higher copper price, 
overall production could be doubled from current levels. This 
would be through increasing production at existing mines and 
building new mines in South America, with relatively low 
capital required.

We expect copper prices to rise to incentivise this new supply, 
as demand is set to outpace supply over the next �ve to 
10 years. A substantial source of this increased demand will 

We view the company’s current value as underappreciated. 
In support of this, we examine the mining and commodity 
trading segments of the business, which produce and trade 
over 60 commodities across more than 30 countries worldwide.

Glencore was formed following the merger of Glencore 
International Plc (the commodity trading company) and 
Xstrata Plc (the mining company), in May 2013. This united two 
businesses with a decade-long history of collaboration through 
numerous commodity trading agreements. Glencore would 
acquire commodities produced by Xstrata (and from other 
sources) and sell them to end customers.  

Enduring demand trends
Rising industrialisation and urbanisation in developing 
economies have substantially boosted commodity demand in 
recent decades. China has experienced rapid growth in this 
period and now accounts for up to half of global demand for 
key commodities, which are produced by Glencore (below left). 
China’s extensive infrastructure investment to date suggests, 
however, that demand growth rates for these commodities 
could be lower in the future as the economy reaches maturation. 

The shift in global energy sourcing from fossil fuels to 
renewables and the consequent need for electri�cation is, 
nonetheless, expected to generate material additional 

come from the automotive sector, supported by drivetrain 
electri�cation, with electric vehicles (EVs) containing large 
quantities of copper. Copper is also used in electricity 
transmission networks and charging infrastructure. Given its 
thermal qualities, malleability and electrical conductivity, 
copper is evidently a critical component in this industry. 
Increasing demand is therefore likely, well into the future. 

Glencore also produces large quantities of cobalt - primarily 
from its DRC mines. Cobalt is a by-product of copper production 
and is also an essential component in the production of EV 
batteries and other renewable energy technologies.

Zinc, used primarily in the coating of steel to protect against 
corrosion, is Glencore‘s second largest mining revenue 
contributor. It is a key material for the industrialisation of 
developing economies, used in construction, transportation 
and renewable energy technologies. Glencore’s low-cost zinc 
mines (amounting to 7% of global supply) are polymetallic, 
producing zinc alongside other metals such as gold, lead and 
silver. The recent high gold price has led to strong cash 
generation for these mines. 

Glencore also produces other metals such as chrome, 
ferrochrome and nickel. These metals are essential in the 

production of stainless steel, which is used widely in applications 
such as kitchenware, vehicles and construction. 

Glencore’s energy commodities will support the global transition
Glencore is the world’s largest producer of exported 
metallurgical and thermal coal, with operations located in 
Australia (close to growing Asian markets) and Canada (very 
low-cost mines producing high-quality coal). 

Metallurgical coal is used primarily in the production of 
blast-furnace steel. Currently, roughly 70% of steel is produced 
in this way and there are no viable at-scale substitutes in the 
steelmaking process. The continued increased demand for 
steel needed for industrialisation in developing countries 
(eg Asia-Paci�c region), supports the production of 
metallurgical coal.

While a third of global energy production comes from burning 
thermal coal, it is also responsible for a third of the world's 
carbon dioxide emissions. To curtail carbon emissions, thermal 
coal usage will need to be signi�cantly reduced in favour of 
cleaner energy sources. Glencore has committed to running 
down its thermal coal mines to closure, while continuing to 
capitalise on the meaningful demand in the interim.

Astron Energy, a crude oil re�nery located in Cape Town, is 
owned by Glencore and makes up 12% of Glencore’s mining 
segment revenue, with growth potential across the rest 
of Africa.  

Trading commodities 
Commodities are traded in massive volumes worldwide as 
supply is routed to demand for them. Glencore’s commodity 
trading division sources a diversi�ed range of commodities 
from third-party suppliers and from its own mines. These 
commodities are then sold to a broad range of consumers and 
industrial end-users, often together with services such as 
freight, insurance, �nancing and storage.

Pro�ts from Glencore’s trading activities are generated from 
fees created for the distribution of commodities, and from 
exploiting mispricings in commodity markets, which gives 
rise to arbitrage opportunities. The pursuit of arbitrage 
opportunities by commodity traders contributes to more 
efficient and competitive markets, delivering value to producers 
and end-consumers. Examples are tabled on the previous page.

Footnotes and disclaimer follow overleaf.
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Performance to 31 March 2025

Camissa Asset Management Funds
15 

years110 
years1 Launch1 

year
3 

years1 5 
years1

High 
5.7%
5.6%
5.9%
4.5%
5.4%
4.7%
4.8%
3.2%
4.3%
2.2%
1.9%

Low
-3.0%
-3.5%
-7.5%
-1.2%
-2.7%
-1.0%
-1.1%
-3.7%
-6.7%
-1.8%
-0.0%

High 
11.7%

-
14.5%
9.5%

-
7.6%
7.1%
7.4%

14.6%
5.3%
2.7%

Low
-5.4%

-
-7.5%
-4.5%

-
-3.7%
-4.4%
-8.9%
-7.8%
-6.2%
-2.4%

High 
12.6%

-
14.5%
9.5%

-
7.6%
7.1%
9.6%

-
8.0%

-

Low
-21.6%

-
-8.2%

-15.7%
-

-13.9%
-11.4%
-14.3%

-
-9.3%

-

High 
12.6%

-
-

9.5%
-

7.6%
7.1%
9.6%

-
8.0%

-

Low
-21.6%

-
-

-15.7%
-

-13.9%
-11.4%
-14.3%

-
-9.3%

-

High 
12.6%

-
-
-
-

7.6%
-

9.6%
-
-
-

Low
-21.6%

-
-
-
-

-13.9%
-

-14.3%
-
-
-

High 
12.6%
11.5%
18.1%
9.5%
5.4%
9.5%
7.1%
9.6%

14.6%
8.2%
2.7%

Low
-21.6%
-5.9%

-15.6%
-15.7%
-3.4%

-13.9%
-11.4%
-14.3%
-8.4%
-9.3%
-2.4%

Highest and lowest monthly fund performance
Equity Alpha Fund
SA Equity Fund
Global Equity Feeder Fund
Balanced Fund
SA Balanced Fund
Protector Fund
Stable Fund
Islamic Equity Fund
Islamic Global Equity Feeder Fund
Islamic Balanced Fund
Islamic High Yield Fund

Apr-04

Sep-22

Nov-19

May-11

Aug-23

Dec-02

May-11

Sep-06

May-07

Jul-13

May-07

Jan-04

Jul-09

Jan-19

May-11

Mar-19

1.54% 

-

1.87%

1.50%

-

1.52%
    

1.47%

1.50%

1.81%

1.50%

0.58%

0.27% 

-

0.19%

0.22%

-

0.16%

0.21%
    

0.16%

0.10%

0.10%

0.03%

Unit trust funds4

Equity Alpha Fund
SA Equity General funds mean
Outperformance
SA Equity Fund
SA Equity SA General funds mean
Outperformance
Global Equity Feeder Fund
FTSE World Index (ZAR)
Outperformance
Balanced Fund
SA Multi Asset High Equity funds mean
Outperformance
SA Balanced Fund
SA Multi Asset SA High Equity funds mean
Outperformance
Protector Fund
CPI + 4%
Outperformance
Stable Fund
CPI + 2% 
Outperformance
Institutional funds5

Managed Equity Fund
FTSE/JSE Capped SWIX Index
Outperformance
Domestic Balanced Fund
Peer median6

Outperformance
Global Balanced Fund
Peer median7

Outperformance
Bond Fund
BESA All Bond Index
Outperformance
Money Market Fund
Alexander Forbes STeFI Composite Index
Outperformance
Shariah unit trust funds4

Islamic Equity Fund
SA Equity General funds mean
Outperformance
Islamic Global Equity Feeder Fund
Global Equity General funds mean
Outperformance
Islamic Balanced Fund
SA Multi Asset High Equity funds mean
Outperformance
Islamic High Yield Fund
Short-term Fixed Interest Index (STeFI)
Outperformance

1.54% 

1.58%

1.86%

1.50%

1.98%

1.51%
    

1.47%

1.49%

1.82%

1.49%

0.58%

0.29% 

0.39%

0.19%

0.22%

0.92%

0.16%

0.24%
    

0.14%

0.10%

0.10%

0.01%

Since 
launch1 TER2 

3-years
TER2 

1-year
TC3 

3-years
TC3 

1-year



Disclaimer: The Camissa unit trust fund range is offered by Camissa Collective Investments (RF) Limited (Camissa), registration number 2010/009289/06. Camissa is a member of the 
Association for Savings and Investment SA (ASISA) and is a registered management company in terms of the Collective Investment Schemes Control Act, No 45 of 2002. Camissa is a 
subsidiary of Camissa Asset Management (Pty) Limited [a licensed �nancial services provider (FSP No. 784)], the investment manager of the unit trust funds.
Unit trusts are generally medium to long-term investments. The value of units will �uctuate and past performance should not be used as a guide for future performance. Camissa does not 
provide any guarantee either with respect to the capital or the return of the portfolio(s). Foreign securities may be included in the portfolio(s) and may result in potential constraints on 
liquidity and the repatriation of funds. In addition, macroeconomic, political, foreign exchange, tax and settlement risks may apply. However, our robust investment process takes these 
factors into account. Unit trusts are traded at ruling prices and can engage in scrip lending and borrowing. Exchange rate movements, where applicable, may affect the value of underlying 
investments. Different classes of units may apply and are subject to different fees and charges. A schedule of the maximum fees, charges and commissions is available upon request. 
Commission and incentives may be paid, and if so, would be included in the overall costs. All funds are valued and priced at 15:00 each business day and at 17:00 on the last business day 
of the month. Forward pricing is used. The deadline for receiving instructions is 14:00 each business day in order to ensure same day value. Prices are published daily on our website.
Performance is based on a lump sum investment into the relevant portfolio(s) and is measured using Net Asset Value (NAV) prices with income distributions reinvested. NAV refers to the 
value of the fund’s assets less the value of its liabilities, divided by the number of units in issue. Figures are quoted after the deduction of all costs incurred within the fund. Individual 
investor performance may differ as a result of initial fees, the actual investment date, the date of reinvestment and dividend withholding tax. Camissa may close a portfolio to new investors 
in order to manage it more effectively in accordance with its mandate. Please refer to the relevant fund fact sheets for more information on the funds by visiting www.camissa-am.com. 
Camissa takes no responsibility for any information contained herein or attached hereto unless such information is issued under the signature of an FSCA-approved representative or key 
individual (as these terms are de�ned in FAIS) and is strictly related to the business of Camissa. Such information is not intended to nor does it constitute �nancial, tax, legal, investment or 
other advice, including but not limited to ‘advice’ as that term is de�ned in FAIS. Camissa does not guarantee the suitability or potential value of any information found in this communication. 
The user of this communication should consult with a quali�ed �nancial advisor before relying on any information found herein and before making any decision or taking any action in 
reliance thereon. This communication contains proprietary and con�dential information, some or all of which may be legally privileged. It is for the intended recipient only. If an error of any 
kind has misdirected this communication, please notify the author by replying to this communication and then deleting the same. If you are not the intended recipient you must not use, 
disclose, distribute, copy, print or rely on this communication. Camissa is not liable for any variation effected to this communication or any attachment hereto unless such variation has been 
approved in writing by an FSCA-approved representative or key individual of Camissa.

Footnote: 1Annualised (ie the average annual return over the given time period); 2TER (total expense ratio) = % of average NAV of portfolio incurred as charges, levies and fees in 
the management of the portfolio for rolling one and three-year periods to 31 March 2025. 3Transaction costs (TC) are unavoidable costs incurred in administering the �nancial products 
offered by Camissa Collective Investments and impact �nancial product returns. It should not be considered in isolation as returns may be impacted by many other factors over 
time including market returns, the type of �nancial product, the investment decisions of the investment manager and the TER. This is also calculated on rolling one and three-year 
periods to 31 March 2025. 4Source: Morningstar; net of all costs incurred within the fund and measured using NAV prices with income distributions reinvested; 5Source: Camissa Asset 
Management; gross of management fees; 6Median return of Alexander Forbes SA Manager Watch: BIV Survey; 7Median return of Alexander Forbes Global Large Manager Watch.

Camissa Asset Management (Pty) Limited is a licensed �nancial services provider (FSP No. 784)
Reg No. 1998/015218/07

Camissa Asset Management (Pty) Limited

Fifth Floor MontClare Place
Cnr Campground and Main Roads

Claremont 7708

PO Box 1016  Cape Town 8000

Tel +27 21 673 6300  Fax +27 86 675 8501

Email: info@camissa-am.com

Website: www.camissa-am.com


